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Pierce-Arrow ‘Announces — 
New Eight-Cylinder Truck 
Line Rated at 13,000 Lbs. 


Unit Designed for Speed and Power, With Wheel 
Bases Ranging 160 to 
220 Inches 





Buffalo, N. Y., March 9.—The Pierce-Arrow Motor Car 
Company today announced a new line of eight-cylinder com- 
mercial cars, rated at 13,000 pounds maximum gross weight. 
The manufacturer states that this new line is designed to be 








the fastest and most powerful unit in the industry of equiv a- 


lent gross weight capacity. 

The eight cylinder L-head engine 
of this new chassis has a bore and 
stroke of 344 by 5 inches, giving a 
capacity of 385 cubic inches. At 
2,800 revolutions per minute, the} 
power plant develops 125 horse 
power. The crank shaft is carried on 
nine bearings. 
ener ss fitted. The carburetor is| 
equipped with a combination silencer 
and air cleaner. The six-blade tan 
is driven by two V-type belts and 
the cooling system is thermostati- 
cally controlled. 

A torque characteristic of better 
than 270 pounds for the entire range 
from 1,000 to 1,900 revolutions per 
minute is governed at such conserva- 
tive speed to insure long life and 
economical operation of the power 
plant. Rubber mountings are used 
to reduce vibration. 

The transmission includes 
forward speeds and one reverse. 

The frame has a maximum depth 
of 754 inches with 4-inch flanges 
and ;-inch thickness, 

Springs are of the semi-elliptical 
type—38x2'44 inches in front and 
56x3 inches in the rear, with helper 
springs as standard equipment. 

The rear axle, of the spiral bevel 
full-floating type, is stated to be of 
more than ample torque and load- 
carrying capacity, and radius rods 
are an added standard fzature. 

Standard tire equipment includes 
8.25x20 balloon tires, with dual rears. 

Brakes are of the four-wheel duo- 
servo type, with molded linings and 
a vacuum booster as standard equip- 
ment. 

Wheel bases range from 160 inches 
to 220 inches. The base price of the 
2\,-ton chassis is $3,100. 


four 
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MAINTENANCE SHOW 
OPENS IN PHILA. 


Philadelphia, March 9.—The larg- 
est and most complete Automotive 
Maintenance Show ever presented— 
that is what the crowds saw yester- 
day when they entered the fifth 
floor of the huge Terminal Com- 
merce Building, 401 North Broad St., 
where upwards of 130 manufacturers 
exhibited their products which occu- 
pied approximately 52,900 square 
feet of floor space. Whereas at last 
year’s parts =nd equipment show, 
covering a three-day period, the 
total attendance was 10,800 closely 
calculated arrangements have been 
made at this four-day exhibition to 
care for a toial attendance of 15,000. 

The show, conducted under the 
sponsorship of ten Philadelphia job- 
bers and five associate jobbers from 
other cities, in co-operation with 
the Shop Equipment Promotion 
Group of the Middle Atlantic Divi- 
sion, of which Ralph E. McConnell 
is chairman, is stressed as a main- 
tenance exhibition, with parts, shop 
equipment and the products handled 
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'N. J. TRUCK OWNERS 


A vibration damp- | 





OPPOSE 100 TO 600% 
PROPOSED INCREASE 


Trenton, N. J., March 9.—Truck 
operators in New Jersey stormed the 
State House to attend the public 
hearing on the bills of Assemblyman 
Slaughter, of Cape May, which 
would increase the fees and impose 
a mileage tax on commercial trucks. 
They opposed the measures on the 
ground that the proposed increase 
was “unjust, unreasonable, dis- 
criminatory and confiscatory.” 

Under the proposed legislation 
there is no material increase on 
pneumatic tired trucks up to two 
tons, but on hard tired trucks there 
is a 100 per cent. increase up to 2% 
tons, when the percentage of in- 
crease jumps by leaps and bounds 
until it reaches for 15-ton trucks 
more than 600 per cent. The present 
fee for 15-ton trucks is $99, and 
under the Slaughter bill it would be 
increased to $1,366. 

In addition to this proposed in- 
crease, is also proposed under 
the other Slaughter bill a mileage 
tax of 1% cents per mile on 5 to 
744-ton trucks, with pneumatic tires, 
and 2 cents a mile for similar trucks 
with hard tires. The mileage fee 
then increases as follows: 2 cents a 
mile to 10-tons for pneumatic tires, 
and 3 cents per mile for hard tires; 
2'2 cents a mile for trucks more 
than 10-ton and 12'!4 cents for 
pneumatic tires and 4 cents for hard 
tires, and for trucks between 1214 
aad up to 15 tons 3 cents a mile 
for pneumatic tires and 5 cents a 
mile for hard tires. 


Opponents of the measures openly | 


claimed that the bills were spon- 
sored by the railroads, in a move 
to drive truck operators out of 
business, but would drive thousands 
of men out of employment. The 
ra:lroads would never get back the 


(Continued on Page 7) 


WILLYS-OVERLAND CO. 
WRITES OFF ASSETS 


New York, March 9.—The Willys- 
Overland Company reports a con- 
solidated net loss after all ordinary 
charges for 1931 of $1,892,260. The 
company had net sales of $38,384,- 
323 from distribution of 61,782 
units, 

The 
through 


company wrote down 
charges to surplus its 
plants, inventories, special invest- 
ments and advances, and charged 
for these accounts a total of $12,- 
128,984, making a total reduction in 
the corporate surplus of $12,070,167 
to $7,027,713. 

Preferred dividends paid at $456,- 


(Continued on Page 3) 
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| February Output Set at at 118, 559 
In N.A.C.C. Estimate; 3% Off Jan. 


450 CAR DEALERS, 
REPAIRMEN HEAR 
DUGGAN ON CREDIT 


Long Branch, N. L, March 9.— 
More than 450 automotive repair- 
men and car dealers from all parts 
of New Jersey, and Pennsylvania, 
heard Thomas O. Duggan, formerly 
of the N, S. P. A. and now merchan- 
dising service director of Thompson 
Products, Inc., explain in an illus- 
trated lecture the growth of the au- 
tomobile industry in the past 25 
years, at city hall last night. 

Duggan cited that there are more 
motor cars in use than either tele- 
phones or bath tubs, and said the 





industry will do much toward 
bringing back prosperity. 
In 1919, Mr. Ruggan stated, it 


took 14 hours to manufacture one 
ton of steel now it takes two hours 
to accomplish the same amount of 
work. He added that the independ- 
ent repair man “who got down on 
his back to tighten the bolts and 


the rods,” is largely responsible for | 


the great success of the industry.| 
The automobile is no longer a lux- 
ury, the speaker said but has be- 
come a necessity. 

The matter of credit has always 
been a problem to automobile deal- 
ers and repairmen, and was cited 
by Duggan, as the reason that only 
three out of every hundred auto- 
mobile men, who enter business, are 
able to carry on. He gave as a 
reason that dealers have been ex- 
tending them too much credit. 

An interesting point brought out 
by the speaker was though “the 
Sales of new cars have been lower 
during the past year, the repair 
busines; has been greater than ever 
before.” 


| Figure Reflects Inactivity 2 Ford Plants and Is 
Commensurate With Decline in 
January Car Sales 


New York, March 9.—Production of motor vehicles in 
the United States and Canada during the short month of 
February totaled 118,559 units, according to an estimate 
today by the National Automobile Chamber of Commerce, 
366 Madison Ave., here. This figure represents a decline of 





lof the 


3 per 


cent. from the January total of 123,075 and is 48 per 


cent. under the figure for February last year. 


WASHINGTON DEALERS 
TO GET 100 PER CENT. 
ON CAPITAL SHOW 


Washington, March 9.—Members 
Washington Automotive 
Trade Association will receive a 100 
per cent. rebate on the 1932 Capital 
automobile show, it was announced 
last evening by F. L. Haller, pres- 
ident of the organization, at a meet- 
ing held at the Racquet Club. This 
is the third consecutive year that 
| such a large rebate has been given 
out. 

The principa] speaker of the eve- 
ning was Dr. Robert Thompson, who 
recently returned from a 10,000-mile 
trip around the country, during 
which he interviewed many indus- 
tria] leaders. Dr. Thompson pre- 
dicted that business conditions 
would improve markedly during 
1932, and also informed the meet- 
ing that Babson’s recent bulletin 
placed Washington among the ten 
best business centers. 

Another feature of the evening 
was the exhibition of a motion pic- 
ture of travel in foreign lands, the 
film having been taken by Whitney 


This repair business is the | Leary, past president of the asso- 


greatest market in America, accord- | ciation. 


ing to Duggan, The speaker cited| 


that in 1919 there were 142 cars for 
each of the 42,000 repair shops, 
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GENERAL MOTORS SHOWS 
GAIN IN STOCKHOLDERS 


New York, March 9.—General 
Motors announced today that its 
common and preferred stockholders 
for the first quarter of 1932 totaled 
345,194. This compares with 313,117 
for the fourth quarter of 1931, and 
with 286,378 for the first quarter 
of 1931. 

Of the total for the first quarter 
this year, 327,871 were common 
stockholders and 17,323 holders of 
preferred. These figures compare 
with 295,000 common stockholders 
and 17,156 preferred in the final 
quarter of last year. 

The total number of stockholders 


of both classes by quarters since 
1917 is as follows: 

First Second Third Fourth 
Year Quarter Quarter Quarter Quarter 
1917 1,927 2,525 2,669 2,920 
wis 3,918 3,737 3,615 4,739 
1919 8,012 12,523 12,358 18,214 
1920 24,148 26,136 31,029 36,894 
1921 49,035 59,059 #5,324 66,837 
1922 70,504 72,665 71,331 65,665 
1923 67,115 67,417 68,281 68,063 
1924 70,009 71,382 69,428 66,097 
1925 60,458 60,414 58,118 50,917 
1926 54,851 53,097 47,805 50,369 
1927 56,520 57,595 57,190 66,209 
1928 72,986 70,399 71,682 71,185 
1929 105,363 125,345 140,113 198,600 
1930 240,483 243,428 249,175 263,528 
1931 286,378 285,655 293,714 313,117 
1932 =*345,194 


“Preferred stockholders of record wae, 
pry 4, 1932, and common stockholders of 
cord February °13,; 1932, 


JANUARY CAR IMPORTS 
$190,657 IN CANADA 
Toronto, Canada, March 9.—Im- 
ports of automobiles to Canada in 
January totaled a value of $190,657, 
the monthly report of the Dominion 
Bureau of Statistics, Ottawa, 
veals. Parts valued at $975,869 were 


While this figure for February is 
lower than might have been ex- 
pected earlier in the year much of 
the decline, no doubt, can be at- 
tributed to the continued inactivity 
of the Ford Motor Company, which 
last February accounted for ap- 
proximately 31 per cent. of the en- 
tire production whereas this year 
the contribution from this source is 
considered almost negligible. 

Sales reports for February are far 
too incomplete to make comparisons 
with February 1931, but the reports 
from forty states for January as 
published in Automotive Daily News 
on March 8, indicate a decline of 
approximately 30 per cent. from 
the figures for January last year. 
On this basis it would seem that the 
February curtailment of production 
was well justified in spite of the fact 
that in some s®ctions January sales 
this year ran ahead of a year ago. 

It is evident that in view of the 
rather unsatisfactory condition in 
the used car market, manufacturers 
are refraining from any over ag- 
gressive production activities which 
might embarrass their dealers by 
overstocking them on new cars. 

There is a general feeling in the 
industry that the actual advent of 
the long heralded new Ford, first 
pictures of which were published in 
Automotive Daily News today, will 
have a stabilizing effect on both the 
new and used car market and will 
release a number of sales which 
have been held in abeyance during 
the past months. This view would 
seem to be further substantiated in 
reports by a number of manufac- 
turers that their production sched- 
ules for March have been revised 
upward. There is still a great deal 


imported from the United States; |of speculation, however, as to just 


parts to the value of $3,289 were 
imported from Great Britain. — Britain. 


ré- | 
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Engineers to Meet Jointly 
In Detroit on March 28 


New York, March 9.—Seven prom- 
inent executives and engineers are 
to discuss various aspects of service 
testing of automotive products and 
correlation with laboratory tests, at 
a joint meeting in Detroit on Mon- 
day evening, March 28, under the 
auspices of the A. S. T. M, Detroit | 
District Committee and the Detroit 
chapters of the A. S. S. T. and the 
S. A. E. This meeting will be he'd 
in the Fort Shelby Hotel and will 
be preceded by a dinner beginning 
at 6.15 p. m. 

This subject of service testing and 
correlation with testing in the lab- 
oratory is of extreme importance 
to the autombdtive industry, and in 
fact, to every automobile owner, It 
is evidence of steps the industry is 
taking to improve the performance 
of cars. 

It can be said that this is the} 


first technical program under the 
sponsorship of the co-operating 
societies to be devoted to a discus- 
sion of this vital subject. The 
speakers listed in the program are 
as follows: 

“Introduction,” F. O. Clements, 
Technical Director, Research Lab- 
oratories, General Motors Corpora- 
tion, President American Society 
for Testing Materials. 

“Road Testing of the Entire Au- 
tomobile,” A, J. Schamehorn, Direc- 
tor General Motors Proving Ground. 

“Destructive Testing of Automo- 
tive Products,” J. M. Watson, Me- 
tallurgical Engineer. Hupp Motor 
Car Corporation, Past - President 
American Society for Steel Treating. 

“Service Complaints on Automo- 
biles as Related to Engineering 
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A UNIT of the new Pierce-Arrow high speed truck line, announced today, is shown above. 





NEW DISTRIBUTING 
FIRM IN NEW YORK 


New York, March 9.—Announce- 
ment is made of the formation of 
the K-B Distributing Company, 
with headquarters at 533 West 52d 
St. This new company will maintain 
warehousing facilities in New York 
for the Trainor National Spring 
Company, Pioneer Asbestos Com- 
pany and Eastern Valve Company. 
An ample supply of the products of 
the above companies will be carried 
at all times. 

This new arrangement will greatly 
enhance the servicing of the ac- 
counts in this vicinity of the com- 
panies involved. Thomas J, Kane, 
general manager of the K-B Dis- 
tributing Company, has been for the 
past ten years export manager for 
the Trainor National Spring Com- 
pany and Vichek Tool Company. He 
will continue to represent these 
companies in the export field and 
will also represent the Vichek Tool 
Company in the New York metro- 
politan district. 


REO TRUCK SALES PASS 
CARS IN CHICAGO AREA 


Chicago, March 9.—Reo truck and 
speed wagon sales in the Chicago 
area are now running ahead of pas- 
senger car deliveries, it was made 
known today by Thomas F. Hay, 
president of Thomas J. Hay, Inc., 
distributors in this territory. Mr. 
Hay also expressed his belief that 
the demand for trucks will lead the 
upturn in sales for the automobile 
industry this year. 

Unlike other distributors here, the 
Hay organization has adopted a 
policy of conducting its operations 
exclusively upon a wholesale basis. 
This development came to light with 
announcement that J. W. Miller, 
well known in the trade, has been 
named as Reo dealer, with head- 
quarters in the Hay Company’s 
building at 2220 South Michigan 
Ave. The major portion of this 
building is occupied by Thomas J. 
Hay, Inc., and utilized for whole- 
Sale distribution and service pur- 
poses, 

ADDS PONTIAC LINE 

Buffalo, March 9.—The Barber 
Motors has added the Pontiac line 
to its sales and service business at 
Main and Northampton Streets. It 
will continue its Reo dealership as 
well, 


The Home Hotel 
of New York 


Homelike in service, 
appointments and lo- 
cation... away from 
noise and congestion, 
yet but a few min- 
utes from Times 
. garage 


Square .. 
facilities for tourists. 


Home folks will like 
this hotel 


HOTEL== 
BRETTON HALL 


BROADWAY at 86th STREET 
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FOUNTAIN APPOINTED 
BY OAKLAND MOTOR CO. 
Indianapolis, Ind., March 9.—Ap- 
pointment of J. B. Fountain as city 
sales manager of the Oakland Motor 
Car Company in Indianapolis was 
announced by C. W. Mellen, zone 
manager, in connection with the re- 
moval of the Oakland zone office 
from this city to Cincinnati, Ohio. 
The factory zone personnel was 
transferred to the new zone head- 
quarters in the American building 
at Cincinnati. The reason for the 
move was not explained although it 
was presumed to be for the pur- 
pose of establishing a more central- 
ly located zone headquarters. 


STANDARD PRODUCTS TO 
ADD 3 WAREHOUSES 





Long Island City, N. Y., March 9. 
—With the addition of three new 
warehouse stocks Standard Motor 
Products, Inc., maker of starting, 
lighting and ignition replacement 
parts, distributes its products from 
five points in the United States, 
namely: The factory at Long Island 
City, N. Y., and its branch at Seattle, 
Wash., and warehouses at Chicago, 
Dallas and Atlanta. 

This means overnight service to 
all of its customers in every part 
of the country. 

Warehouse service will begin 
March 15 at 466 Courtland St., N. E., 
Atlanta, Ga., and 323 West Polk St., 
Chicago. Service will begin at 
Dallas on April 15, 


JANUARY GAS TAX ° 
GAINS IN MISSOURI 


Jefferson City, Mo., March 9.— 
Henry A. Perriguey, state oil in- 
spector, reports that gasoline tax 
collections for January to date total 
$687,460, -an increase of $1,342 over 
January, 1931. 

When all delinquencies are col- 
lected, the inspector said, the total 
collections for January will be ap- 
proximately $10,000 more than for 
the corresponding month of last 
year, 

Perriguey stated that collections 
to date for last year total $9,475,870, 
which is an increase of $556,630 over 
the collections for 1930. 


PARTS TERMINAL MEETING 


New York, March 9.—The com- 
mittee on plans for the Eastern 
Automotive Parts Terminal are 
holding a dinner and meeting at the 
London Terrace Restaurant, 413 
West 23d St., New York city, at 8 
Pp. m. On March 15. Managers of 
dealers, fleet users and repair shops 
are invited and invitations have 
been sent out to the factory service 
managers, 
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MANUFACTURER’S AGENT 
Sales executive, twelve years in 
New England territory, with wide 
acquaintance Automotive Jobbers, 
Automobile Distributors, Dealers 
and Garagemen to represent Man- 
ufacturer (one or several non- 
competing lines) selling to this 
trade. Best of references can be 
furnished. Box 293, Automotive 
Daily News, 350 Hudson Street, 
New York City. 


‘ 


SWISS FAIR OPENS 
AT BASEL APRIL 12 


New York, March 9.—The Six- 
teenth Annual Swiss Industries 
Fair will be held this year from 
April 2 to 12 in the big modern 


buildings which were constucted 
a few yeas ago especialy for this 
purpose in Basel, Switzerland. 
The fair was first organized in 
1916 in the midst of the difficul- 
ties created by the war, and has 
met with increasing success every 
year. In spite of the economic de- 
pression, the participation in and 
the results of the 1932 fair promise 
to surpass all previous records. The 
fair is the only central annual mar- 
ket for Swiss production and offers 
a vivid illustration of Swiss crafts- 
manship, Only goods manufactured 
in Switzerland are exhibited, and 
the number of exhibitors, which in- 
creases constantly, will, according to 
present registration, reach this year 
well over 1,000. Buyers from all parts 
of the globe attend the fair every 
year. 





NEARLY 50% OF CARS 
IN PENN. INSPECTED 


Philadelphia, March 9.—Thus far 
700,910 motor vehicles, or 49.4 per 
cent., of the total Pennsylvania 
registration of 1,419,382, requiring 
compulsory inspection, have been 
inspected. The period of inspec- 
tion will end March 31, at midnight. 

Of the total number of vehicles 
inspected, 83.7 per cent., or 586,482, 
were reported needing repairs, re- 
placements or adjustments. Ve- 
hicles approved as not needing cor- 
rections numbered 114,498, or 16.3 
per cent. of the total inspected. 
Analysis of the reports from an ac- 
cident hazard viewpoint has proved 
the value of compulsory inspection. 
Defective lighting equipment and 
brakes were the greatest offenders. 
Lighting equipment was approved 
without correction on only 20 per 
cent. of the vehicles examined. 
Brakes failed to pass inspection on 
40.1 per cent. of the vehicles. 
AMERICAN FOUNDRY CO. 

RESUMES OPERATIONS 


Indianapolis, Ind., March 9.—Aft- 
er a prolonged shutdown, the Ameri- 
can Foundry Company has resumed 
operations at its plant on Naomi 
Street here, providing employment 
to more than 100 skilled workmen, 
or about half of its normal working 
force. It was stated at the office of 
v2e company that the foundry will 
operate at present on a four-day 
week basis, but that further im- 
provement is expected later in the 
spring. 


ANDERSON CO. REPORTS 
NET SALES GAIN OF 112% 
Gary, Ind., March 9—The An- 
derson Company, manufacturer of 
automobile accessories, reports a net 
Sales gain of 112 per cent. for the 
first two months of 1932, as com- 
pared with 1931. The report was 
made at the annual stockholders’ 
meeting held here. John W. Ander- 
son was re-elected president. 


INCREASE IN GASOLINE 

; SALES IN PENNSYLVANIA 

Philadelphia, March 9.—In the 
first two months of 1932, according 
to the Department of Revenue, 178,- 
906,940 gallons of gasoline were 
taxed, as compared with 143,520,451 
gallons in the corresponding period 
of last year. The tax on this gal- 


lonage amounted to $5,285,755 this 
year, as against $4,273,979 last year. 
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| Chris Sinsabaugh—Detroit Editor 





HINING red thumb tacks have been stuck into a map of 
the United States in the office of Chester Abbott, gen- 
eral sales manager of Hudson-Essex, marking the important 
centers which contributed so much to the company’s suc- 
cessful February. In that month there was an increase of 
30 per cent. over January. Contributing factors have been 
Detroit, Milwaukee, Pittsburgh, St. Louis, Philadelphia and 
St. Paul, particularly. 

Bill James carried the reports into the chief’s office, 
calling particular attention to Detroit, where Aaron De Roy 
boasts that, whereas Wayne county registrations showed a - 
decrease of 35.8 for the industry as a whole over the same 
month in 1931, Hudson-Essex increased 62.2 per cent., with 
340 sales. Third last year, this time the Hudson product is in 


second place. 
* * * 


IN MILWAUKEE, Hokanson-Thompson, with sixty- 
eight sales, jumped from third place last year into second. 
The Pierpont Motor Company of Pittsburgh, selling sixty- 
seven, comes from ninth to second. The Hudson-Frampton 
Motor Car Company at St. Louis, selling eighty-two, has 
climbed from ninth to fifth. Gomery Schwartz of Phila- 
delphia advanced from sixth to fifth, with seventy-one sales, 
while in St. Paul fourteen sales shoved Hudson-Essex from 
seventh to sixth. 

* * - 

STILL RIDING on the crest of a wave of optimism as 
to the immediate future, I’ll mention the fact that on Tuesday 
Rockne shipped its five thousandth car; that it now has 
more than 1,110 dealers and that approximately 6,000 units 
will be turned out here and at South Bend this month. 

It was my privilege to sit in on Rockne’s very first 
dealer meeting, the one held in Detroit on Monday, and it 
was at the luncheon that brought the retailers together that 
I heard George Graham, vice-president in charge of sales, 
tell how, in three months, his organization has secured 
representation in eighty-four of the ninety-three cities of 


100,000 population and over. 

I also heard Graham tell that 90 per cent. of the Rockne 
representation is “closed” territory; that only in metropoli- 
tan centers, where the need of it is obvious, is the territory 
“open.” The Rockne dealer creed was analyzed—no quotas 
demanded; a dealer orders on the fifteenth of each month 
what he thinks he can sell in the month following; if a 
dealer’s contract is canceled for any reason, the factory 
takes cars and parts off that dealer’s hands; dealers are 
protected on price changes. These are salient points in 
what Rockne believes is one of the fairest dealer contracts 
that ever has been drafted. 

* - * 

FACTORY EXECUTIVES here have been asked to 
co-operate in the nation-wide movement started by the 
Chicago Automobile Trade Association to “Buy a Car and 
Provide a Job,” in a campaign for directly aiding the 
unemployed. While the C. A. T. A. sponsors the movement, 
the idea was conceived by H. A. Wehmeier, one of its vice- 
presidents and a Pontiac distributor. 

It is suggested that each manufacturer place a star on 
the rear window of every new car before it leaves the 
factory. On this star would be printed, “I Have Put a Man 
Back to Work.” For cars in the $500 field, it is suggested 
that there be a red, white and blue star, with an “I Have 
Put a Man Back to Work for a Half Year” inscription, For 
$750 cars, a silver star would read “nine months” instead of 
a half year. Over $1,000, a gold star would mean that the 
purchaser is giving an unemployed man a year’s work. 

* * a: 

O. T. Kruesser, formerly supervisor of General Motors , 
proving grounds, and who retired in the middle of his term 
as chairman of the Detroit section of the S. A. E. last year, is 
coming back to tell the S. A. E. crowd all about the Museum 
of Science and Industry, founded in Chicago by the late 
Julius Rosenwald. Kruesser left Detroit to become director 
of that institution, which will be open to the public next year. 
Next Monday he is billed to appear before the S. A, E, here. 














Newspaper Plus 


This Combination Is Found. 
To Be Most Effective by) 
The Sales Manager of 
Camden, N. J., Stude- 
baker Distributor 


From long experience with success- 
ful special sales of used cars, Mac 


Fulton, Inc., Market and 5th Streets, | 


Camden, N. J., for twenty-two years 
distributor of Studebaker automo- 
biles, has arrived at certain well-de- 


fined conclusions, with regard to ef- | 


fective methods in their merchan- 
dising. 

“We have found that ten days is 
the life-limit of an advertised sale 
of used cars,” said Thomas A. Miller, 
sales manager, in charge of new and 
used cars. “If a sale is prolonged 
beyond that period, it is pretty sure 
to cost more for advertising than 
will pay. Any used car sale, it may 
be estimated, will cost from 10 per 
cent, to 12 per cent. of the gross. 
Expenses of a sale, such as recondi- 
tioning used cars, are charged 
against new car profits. The suc- 
cess of a used car sale is determined 
by the difference between our in- 
ventory of used cars before and 
after the sale, and the amount of 
money that has been banked, as 
against the number of cars left over 
from the sale. 

“All used cars offered at any of 


our sales have been thoroughly re-| 


conditioned. They are sold with a 
thirty-day guarantee and a five-day, 
‘money-back’ trial offer. Since we 
put this policy into effect, we have 
had turned back on us just one car. 
We have not even been asked to 
demonstrate more than 25 per cent. 
of the cars offered in a sale, as the 
house has built up a background of | 
confidence with the public, without 
which any used car sale means little | 
or nothing. We maintain a separate | 
used car shop, with mechanic and 
helper, and a used car paint shop. 
“The house makes a practice of 
junking all cars taken in exchange 
that are not worth reconditioning. 
They are usually taken out into the 
yard when we have a collection of 
five and all are cracked up together 
as junk. If, before this happens, a 
customer comes in and wants to buy 
one of them, that is not too bad, it 
is explained to him that the car is 
only junk and that if he wishes it, 
we will sell it to him ‘as is.’ We 
don’t like to do this and don’t en- 
courage it in the least, for every 
man who buys a car, even if he pays 
only $20 for it, feels that he is en- 
titled to transportation, and if it 
won't run properly he is apt to make 
as much fuss about it as though he 
had bought a good car, in which he 
had been disappointed. 
“Sometimes,” continued Mr. Miller, 
“we have from $13,000 to $°4,000 
worth of used cars in stock when 
we decide to hold a sale to reduce 
the stock to a certain value. We 
first proceed to determine, out of 
this stock on hand, how many cars 
we can reasonably expect to sell. 
Then we examine each car indi- 
vidually and price it at that figure 
which we feel reasonably certain 
we can obtain for it if-we can at- 
tract a large enough crowd to the 
sale. The basic idea in this is that, 
being priced right, somebody out of 
a certain number of prospects at 
the sale will be pretty sure to pur- 
chase it. In one case we had $14,000 
worth of used cars on hand and 
reduced the inventory to a value of 
$8,000 by selling $6,000 worth, work- 
ing along this plan. The first sale 
of this kind we held, we had a 
fairly sizable used car stock and in 
ten days did $12,000 net volume of 
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single sale, used in combination 
with newspaper advertising, may 
run to 20,000 or more circulation. 
Before an “edition” of circulars is 
issued, a survey is made of sections 
| of the city in which they are most 
| likely to prove effective. If, for 
|example, mills and other industrial 


plants in a certain section are found | 


ito be idle, with consequent scarcity 
of money among the residents, 
i section will be omitted from the 
plan, to avoid waste circulation. The 
type of newspaper advertising most 
favored for a sale is display 
jin the classified pages, known as 
“classified display.” Such adver- 
tisements used by the house are at 
least two columns wide and of vary- 
ing depth. 
the year around, whether or not a 
sale is being held. 


In one used car sale, the plan was | 


followed of inserting small “teaser,” 
or “blind” display copy scattered 
throughout the newspaper three 
days ahead of the sale date, drawing 
attention to the classified display 
advertisement—a fairly large one— 
for each of those days. 


On the day prior to the sale, a | 
advertise- | 
in the newspaper. | 


large classified display 
ment was used 
Hooking up with this, an issue of 
20,000 circulars was distributed in 
sections of the city 
,the survey made before distribu- 
tion. It will be noted that nothing 
is said about cars in the “teaser” 


copy, though, of course, the classi- 
fied display advertisement went 
{into details. When circumstances 


have warranted it, 
$1,000 has been spent in advertis- 
ing @ used car sale. In the in- 
stance, already mentioned, of the 
sale of sixty used cars in a ten- 
| day period, a “double-truck,” or 
two-page-wide display advertise- 
| ment was inserted one day before 
the sale took place. One object 
in the text of the newspaper ad- 
| vertising is to have it appeal 
strongly to the kind of persons who 
are likely to patronize used car 
sales. 

Factors which enter into the de- 
cision to hold a used car sale in- 
clude the size of the stock on hand 
and whether the time is propitious 
for its success, The first cold snap 
in the fall is apt to be favorable for 
a sale, and spring sales may prove 
very effective if properly staged. 

A plan of advertising used cars, 
not related to special sales, how- 
ever, is occasionally followed out 
by this house in the form of post- 
cards having text and _ suitable 
illustrations made by means of an 
addressograph, these being mailed 
to all prospects who have been on 
the index cards for three consecu- 
tive years. On these cards only the 
latest models in used cars are men- 
tioned. 


CHEVROLET SALESMEN 
IN INDIANAPOLIS GET 
SHOW SALES PRIZES 


Indianapolis, Ind., March 9.— 
Chevrolet salesmen connected with 
local dealers were rewarded with 


auto show week and the week fol- 
lowing. 
Two teams, headed by L. G. Sim- 


ager, and B. J. Bickel, city sales rep- | 

resentatives, were aligned against one | 
another in the drive, which, at the 

close, showed fifty-five orders re- 

Sulting directly from the automo- 

bile show, The extra week was add- 

ed to give the salesmen time to close 

prospects secured at the exhibit. 





business, selling sixty cars in that 
period, virtually cleaning up.” 

The method this house follows in 
advertising a used car sale involves 
a number of interesting points. A 
combination of circular distribution 
made by an advertising agency and 
display advertising in one Camden 
newspaper, having a morning and 
an evening edition, is favored. 

“Circu'*~- us: 1 alone,” asserts Mr. 
Miller, “are practically no good in 
advertising a used car sale, we have 
found. But circulars used in con- 
junction with the right kind of 
Newspaper advertising, which, by 
itself is about 25 per cent. effective, 
has proved a very good combina- 
tion for us.” 

The distribution of circulars for a 





Three men tied for first prize with 
five deliveries each, a flip of a 
coin determining the winner of a 
suit and overcoat offered by the 
zone office and the Johnson Chev- 
rolet Company for the winner. 

G. R. Browder, zone manager, 
headed the banquet program and 
C. P. Fisken, formerly zone man- 
ager and now in charge of the 
truck division at Detroit, was a 
guest of honor. He was presented 
with a large cake lettered “Welcome 
Home—C. P.” Mr. Fisken had spent 
the day at the truck body plant 
here, 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


this | 


space | 


The house, however, uses | 
the newspaper's classified section all | 


approved at) 


as much as/| 





prizes and a banquet for their work | 
in a sales contest staged during | pating associate jobbers are Heim- 





mons, zone sales promotion man-| 
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C lassifies I ts Used Cars 





SOUTH 


CHEAP CARS 


In Very Good Condition 







| 1928 Studebaker Roadster .....$225 
| 1927 Buick Sedan ......c.e00. 250 
1926 Buick Sedan (standard 6).. 185 








1926 Hudson Sedan (7-pass.) .. 175 
1929 Pontiac Sedan ......e++++ 150 
1925 Essex Sedan ......seee0+- 150 
1926 Studebaker Sedan ........ 125 






1927 Oakland Coach . 
1925 Hudson Coach 





eeeeeee 
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SPECIALS 
1931 Nash Sport Coupe, 
Rumble Seat, Run 
Miles, Only’ cos 5: 
1928 Chrysler (72) Sport Coupe 
Rumble Seat, Refinished 


With 
13,000 











A REAL BUY 

1930 Buick Brougham, 4 New 
Goodyear Tires, 132” wheel ¢ 

| Base, Car Like New . . -$900 
Small Down Payment, or Old 

Automobile—Balance on 

G. M. A. C. Finance Plan 








PEN EVENINGS 








JERSEY'S 


—BEST USED CAR VALUES— 


The Values Listed Below Are Those That Are Considered the Best Buys to Be Found 

on the Used Car Floors of South Jersey's Leading Dealers—Buy From Us and Take 

Advantage of Our Low Prices—Al! Our Cars Have Been Carefully Reconditioned, 
Refinished and Brand New Tires Where Necessary 


BEAUTIFUL CARS AT 
SPECIAL PRICES 


1980 Ford Coupes, excellent rubber 


$300 
{ees Mere S.pens, Cours, entry rn orn mites, $450 | f 


ipa” Sate 4-pase Vis torla, 124° wheelbase, car _ $825 
lke 


Latalle tate ‘29 Coupe, & new tires, thie ear o $850 
aood for many more ven 


Packard Ciub Sedan, late model, tires practically $550 
new enay terme 


sore, Sngeo setons <-4uss, Sragy, © oie wont. $776 
~ $475 


Sedan, refinished « 
$350 


$275 


1929 Hupmobile ¢-do0r 


1928 Hupmobile 4-door Sedan .. - 


Auburr 


¢-door Sedan, late 
cofinished 


"8, mode OTT 


1908 Willye-Knoight 4-door Sedan 


19°R Onkland ¢deor Sedan, just refinished tn $325 
beautiful Marvon Duco, very geod rubber . = 


192% Dede Victoria, extellent car =». ~~~ $375 


meee $275 


1908 Nash 2-door Sedan, a beauty ~ 


192T Buick Victoria’ this car hee been Gorey 
ofniened $325 


and 6 
MANY OTHERS 
Tour Ol4 Car Takes tn Trade, Balance Rasy Terme 


reconditioned 





NEW JERSEY AUTO & SUPPLY CO. 


BUICK DISTRIBUTORS 
Opposite-—P, R. R. Ferry—Camden, N. J. 


Phone 2327 
4 Used Buick Is Your Safest Buy—You Receive Same Service as New Car Own 


OPEN EVENIN GS 





THE NEW JERSEY AUTO & SUPPLY COMPANY, Buick distributor, 


Camden, N. J., 


uses four divisions in its used car advertisement 


recently with striking results. It separated “cheap cars,” “specials,” 


_ “e real real buy” and “beautiful | cars at special prices” 


MAINTENANCE SHOW 
OPENS IN PHILA. 


(Continued from Page 1) 


by general line jobbers included. 
Harvey S. Plummer is show man- 
ager, as in the past two years. 
The primary aim of the show is 
just that—to demonstrate how to 
“Make More Money Merchandising 
Maintenance.” Another aim is to 


permit manufacturers’ and jobbers’ 
salesmen to show their wares in, Say, 
an hour and a half to more possible 
prospects than they could call on 
in from six to seven weeks, under 
more favorable circumstances and 
with greater opportunity to demon- 
strate a much larger range of lines. 

The newest maintenance methods 
of various types are demonstrated 
by experts. 

The participating Philadelphia 
jobbers are American Gear Com- 
pany, Auto Gear and Parts Company, 
Berrodin Auto Supply Company, 
Casanave Supply Company, Gaul, 
Derr & Shearer Company, J. H. Mc- 
Cullough & Son, George W. Nock 
Company, Philadelphia Motor Ac- 
cessories Company, E. P. Rotzell 
Company, Inc., Westinghouse Elec- 
tric Supply Company. The partici- 


| bach’s Auto Supply Company, Cam- 

den, N. J.; Royer & Ziegler, Norris- 
town, Pa.: Charles Shick & Co., 

Taylor Auto Supply Company, 

Wilmington, Del.; 

| nard, Milford, Del. 
The list of exhibiting 


turers to date follows: 
Allen Electric Company, 
Mich.; Alfird-Polk Tool Company, Millers- 
burg, Pa.; Automotive Machinery Com- 
pany, Chicago; Arco Manufacturing Com- 
pany, Cleveland, O.; Accurate Parts Manu- 
facturing Company, Albertson & Co., Sioux 
City, Ia.; Allbestos Corporation, Philadel- 
phia; Aro Equipment Corporation, Bryan, 
O.; Acme Lead and Color Works, Alumi- 
num Industries, Inc., Cincinnati, O.; S. W. 
Aff Machine Works, San Frencisco, Cal.; 
Armstrong Cork Company, Lancaster, P2.; 
Almetal Universal Joint Company, Cleve- 
land, O.; American Hammered Piston Ring 


manufac- 


Kalamazoo, 


Wharton & Bar-| 





Company, Ammco Company, Bonney Forge 
and Tool Works, Allentown, Pa.; Bear 
Manufacturing Company, Rock Island, Ill.; 
Black Hawk Manufacturing Company, Mil- 
waukee, Wis.; Brunner Manufacturing Com- 
pany, Utica, N. Y.; Bastian-Blessing Com- 
pany, Belden Manufacturing Company, 
Chicago; Breeze Corporation, Newark, N 
J.: Berger Manufacturing Company, Phila- 
delphia; Black & Decker Manufacturing 
Company, Baltimore, Md.; John Bean 
Manufacturing Company, Lansing, Mich.; 
Bendix Brake Manufacturing Company, 
Denver, Col.; Brandt-Warner Manufactur- 
ing Company, York, Pa.; Bates-Wohlert 
Company, Lansing, Mich.; ‘Baltimore Paint 
and Color Works, Baltimore, Md.; Clawson 
& Bals, Inc., Champion Spark Plug Com- 
pany, Toledo, O.; Carlile & Doughty, Phila- 
delphia; Curtis Pneumatic Machiner 
Company, St. Louis, Mo.; Convenient Cur 








Cabinet Corporation, Carty Electric Com- 
pany, Washington, D. C.; Crawford Manu- 
facturing Company, De Vilbiss Manufactur- 
ing Company, Toledo, O.; ——- Lacquer 
Manufacturing Company, airmount 

and Forging Company, Cleveland, O.; 
Ferodo & Asbestos, Inc., New Brunswick, 
N. J.; Ford Chain and Block Company, 
Philadelphia; Fredericks Armature Corpo- 
ration, Chicago; Fischer Surfa-Saver, Inc., 
Cincinnati, O. 


Pitzgerald Gasket Company, Worcester, 
Mass.; Fleming Manufacturing Company; 
Greenfield Tap & Die Company., Green- 


field, Mass.; Gray Company., Inc., Minne- 
apolis, Minn.; Gates Rubber Company., 
Denver, Col.; Gould Storage Battery 


N. ¥.; Globe Machin- 


Company, Depew, 
Des Moines, Ia.; 


ery & Supply Company., 


Guarantee Parts Company, iInc., New 
York City; Globe Union Manufacturing 
Company; General Electric Company, 
Bridgeport, Conn.; Huffman Manufactur- 


ing Company, Dayton, O.; Hall Manufac- 
turing Company, Toledo, O.; Hardie Man- 
ufacturing Company, Hudson, Mich.; Har- 
ley oa Company, Philadelphia; R. M. 
Hollingshead Company, Camden, N. J.; 
Halstead Oil Company, Inc., New York 
City; Ingersoll-Rand Company, Philadel- 
phia; Imperial Brass Manufacturing Com- 
pany; Johns-Manville Company, New York 
City; Jadson Motor Products Company, 
Bell, Cal.; K-D Manufacturing Company, 
Lancaster, Pa.; K & G Manufacturing 
Company; Kellogg Manufacturing Com- 
pany, Rochester, N. Y.; Kant-Rust Prod- 
ucts Corporation, Rahway, N. J.; Linde 
Air Products Company, Philadelphia; 
Monark Battery Company, Chicago; Multi- 
bestos Company, Cambridge, Mass.; Man- 
ley Manufacturigg Company, Bridgeport, 
Conn.; Marquette Manufacturing Company, 
St. Paul, Minn.; McQuay-Norris Manufac- 
turing Company, St. Louis, Mo.; McCord 
Radiator and Manufacturing Company, De- 
troit, Mich.; No-Nock Piston Ring Com- 
pany, New Process Gear Company, Inc., 
Syracuse N, Y.; Oildraulic Lift Company, 
Memphis, Tenn.; Oiljack Company, Inc., 
Montclair, N. J.. Ohio Cushion Plate Com- 
pany; Per fect Circle Company, Hagerstown, 
Md.; Price Battery Corporation, Philadel- 
phia; P & D Manufacturing Company, Inc., 
Long Island City, Ze 

Perfection Gear Company, 
Plomb Tool Company, Los Angeles, Cal.; 
Packard Electric Company, Warren, O.: 
Phenix Oil Company; Philadelphia Storage 
Battery Company, Philadelphia; Radbill 
Oil Company, Philadelphia; Rinck-Mc- 
Ilwaine Company; Ray Day Piston Ring 
Company, Detroit, Mich.; 
Division of Raybestos-Manhattan, Inc., 
Bridgeport, Conn.; Rogers Products Com- 
pany, Inc., Jersey City, N. J.; Silver Jack 
Company; Steelcote Manufacturing Com- 
pany, St. Louis, Mo.; Sunnen Products 
Company, St. Louis, Mo.; Storm Manufac- 
turing Company, Inc., Minneapolis, Minn.; 
Stevens-Walden, Inc., Worcester, Mass.; 
Simoniz Company, Chicago; Stiles-Medart 
Company; Standard Pressed Steel Com- 
pany, Philadelphia; 


Chicago; 





| qe 


Raybestos | 


Service Piston Ring | 


Sales Company; Service Station Equipmen: | 


Corporation; Simplex Piston Ring Sales 
Company; Shepard & Moore, Inc., Cleve- 
land, O.; Simplex Reamer Company, Phila- 
delphia; John T. Stanley, Inc., New York 
City; Standard Motor Parts Company; 
Thomas Griffith Corporation, Muncie 
Ind.; Trimont Manufacturing Company, 
Roxbury, Mass.; J. A. Tumbler Sales, Bal- 
timore, 
Trenton, N. "I. 
Pottstown, Pa.; 
pany, Cincinnati, 
sor Company, Cleveland, O.; Victor Manu- 
facturing and Gasket Com{ pany Chicago; 
Van Norman Machine Company, 
Springfield, Mass.; Van Dera” ‘blectrie Tool 
Company, Towson, Md.; J. H. Williams & 
Co., New York city; Whitaker Battery 
Supply Gompeny, Inc., Kansas City, Mo.; 
White & Bagley Company, Worcester, 
Mass.; Watkins Rebabbitting Company, 
Philadelphia; Wel-Ever Piston Ring Com- 
pany, Toledo, O.; Walker Manufacturing 
Company, Racine, Wis.; Weber Air Com- 
pressor Company, Newark, N. J.; Weaver 
Manufacturing Company, Springfield, Iil.; 
Wilkening Manufacturing Company, Phila- 
delphia; “‘X’’ Laboratories, New York city. 


U. 8S. Axle Company, Inc., 
U. 8. Electrical Tool Com- 


Md.; Thermoid Rubber Company, | 


O.; U. 8. Air Compres- | 


| 
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Circulars Best for Used Car Sale Ads 


WILLYS-OVERLAND co. 
WRITES OFF ASSETS 


(Continued from Page 1) 


459 were offset by a discount of 
$407,541 in preferred stock purchased 
for retirement. Bonds to the exe 
tent of $1,000,000 were retired. 

L. A. Miller, president, said in his 
report that with the adjustments 
made, the accounts as of December 
31 are conservatively stated; it be~« 
ing considered good policy to make 
drastic write offs in values and to 
set up ample reserves for all known 
contingencies. Operating economies 
were effected in the year and should 
make themselves felt in the future, 
he said. 

Among the special charges wer@ 
$6,125,488 for plant write off, $2,683, 
724 for inventories, $2,098,250 for 
write off of investments and ade« 
vances to foreign and domestic sub« 
sidiaries, $864,743 to pay for special 
institutional advertising, and $356,< 
776 for adjustment of miscellaneoug 
notes, accounts and advances. 

The balance sheet shows current 
assets of $7,944,741 and current lia¢ 
bilities of $3,123,973. Cash was 
$1,371,307, receivables $1,188,520, and 
inventories $5,670,685. The chief 
current liability was accounts pay- 
able of $2,270,197. 


ENGINEERS TO HOLD 
JOINT MEETING MAR. 28 


(Continued from Page 1) 


Tests,” Nicholas Dreystadt, — 
Service Manager, Cadillac Moto 
Car Company. 

“Relation of Service Testing 4 
Metallurgy of Automobile Parts,” 


ool} I, McCloud, Metallurgist Ford ‘Mo- 


tor Company. 

“Service Tests of Automobil@ 
Fuels and Lubricants,” D. P. Bare 
nard, Research Engineer, Standard 
Oil Company (Indiana), 

“Service Testing of Automobil 
Tires,” S. M. Cadwell, in charge 0 
Tire Development, U. 8S. Rubber 
Company. 


M’ALEER MFG. CO., REPORTS 
$79,921 NET FOR 1931 
Detroit, March 9.—McAleer Manu 
facturing Company, lacquer polishing 
pastes, rubbing compounds, etc., re- 
ports for year ended December 31, 
1931, net income of $79,921 after 
charges and Federal taxes, equiva- 
lent to $1.60 a share on 50,000 no- 
par shares of common stock. This 
compares with $220,214 or $4.40 a 
share in 1930. 


ROSS GEAR & TOOL 
DECLARES DIVIDEND 
Chicago, March 9.—Ross Gear & 
Tool Company has declared a regu~ 
lar quartely dividend of 30 cents 
payable April 1 to stock of record 
March 20. At the annual meeting 
L. C. Ross was elected a director, re- 
placing H. A. Dick. Other directors 
were re-elected. Mr. Dick was not 
re-elected a vice-president. Other 
officers also were re-elected. 


- 


MILLION DOLLAR 
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Jockeying Metals 


O the layman, metals seem about the most unyielding, the 
most intransigeant materials in the world. Most of us 
assume that individual metals have fixed and unvarying 
characteristics which cannot be changed. For instance, steel 
alloy of any given kind gives certain qualities of strength 
and has definite characteristics of weight, bulk, etc. 

It has always been assumed, again for instance, that 
drastic weight reduction implied the use of aluminum or 
other material having a low specific gravity. But this as- 
sumption does not take into consideration the skill and inge- 
nuity that metallurgists can bring to any given problem. 

An instance in point is found in the work of the Budd 
organization engineers, who have shown on numerous occa- 
sions that the strength of steel can be made to give the light- 
ness of metals having a lower specific gravity, by the proper 
fabrication and assembly of the steel. 

This company recently gave us a shining example of this 
metallurgical ingenuity in its stainless steel railway car with 
shot welding. 

If the aluminum trust had realized its opportunity, it 
could probably have extended the use of its metal very 
largely by demonstrating what weight reduction could be 
made to mean in the solution of engineering problems. But 
now here comes a company demonstrating what can be done 

- with steel in the way of weight reduction, and steel has 
always been considered the superior metal in the sum of its 
characteristics. 

The Budd organization deserves a great deal of credit 
for its development of the steel automobile body. It has not 
only added a factor of safety, but there is now every indica- 
tion that this safety will be combined with the lightness of 
other metals, while retaining the superior strength of steel. 


A Tribute 


T is distinctly a tribute that James L. Walsh, vice-president 
of the Detroit Guardian Union Bank group of Detroit, 
pays the automobile industry in a magazizne article just 
printed under his name, Speaking of the effort that the 
automobile industry made last year, and is making this 
spring, to get business off its dead center and moving again, 
Mr. Walsh remarks: 

“T would like to make this comment upon the effort the 
industry made last spring and the spring before to push 
industry over its dead center and set the wheels of trade 
and industry humming again. Unthinking observers have 
used the expression, ‘a false start,’ or ‘a flash in the pan,’ 
but they were nothing of the kind. The automobile industry 
was fighting a rear guard action on approved fight and fall 
back principles. True, it was not entirely successful. But 
there is a lot of difference between a disorganized, hysterical 
rout, which the gallantry of the automobile industry averted, 
and the orderly retreat which it made possible. 

“The world is infinitely better off today for what the 
automobile industry did last spring. Its vital importance is 
coming to be recognized more and more every day.” And, in 
spite of the fact that its spring rear guard actions “were 
not entirely successful in 1930 and 1931, the industry came 
back this year with bigger guns and greater courage than 
before. The gods may be on the side of the biggest guns and 
the most men, but courage still counts in pressing home the 
harge. The automotive industry deserves a nod from the 
Nigh gods for its courage and initiative in making a battle of 
ybat might have been a rout. 
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{MOTOR VEHICLE CODE | 
BILL IN VIRGINIA TO _ 
BE FURTHER AMENDED 


Richmond, Va., March 9 (UTPS). 
—The Virginia state motor vehicle 
code bill, to which the House ad- 
ded stringent amendments limiting 


In This Corner.... 


Opinions, suggestions, compiaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers, They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tc!l the world. 
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Wash. Address ALL advertising and business correspondence to 350 Hudson St.. New 











the gross weight of trucks to 30,000 
pounds, and the gross length to 
thirty-three feet, 





eifhty-eight to two, yesterday, is to 
be returned to its amendable stage, 
and the two factions which are in 
disagreement may get together up- 
on a maximum weight of 45,000 
pounds, and a maximum overall 
length of fifty feet, it was indicated 
late yesterday. 

The 30,000-pound, thirty-three- 
foot amendments, if finally ap- : “ 
proved, would put upward of $1,500,-| Automotive Daily News: I am in- 
000 in Virginia motor equipment out| closing a clipping from the Auto- 
of commission, it is estimated. motive Daily News. I don’t under- 

Advocates of motor vehicle license | stand how a paper of your type will 
tax reduction went down to defeat} publish such misleading statements. 
in the House yesterday when the It seems your front page is con- 
McMurran bill, cutting the levy|tinually making statements about 
from 70 cents to 50 cents per 100|increases in business all over the 
pounds, failed to secure the neces-| country. This clipping seems to be 
Sary fifty-one votes. The reduc-| the same as all your news. 
tionists were in the majority, the I think you should check up a 
ae forty-six for and thirty-| little closer to give the automobile 
eight against, but the bill, being a| dealer news, instead of crazy state- 
revenue measure, needed fifty-one.| ments. 
wean of reduction in the| For your information we have had 

ouse had ridden rough shod over! 12,000 attendants in the Erie Auto 
the opposition until yesterday, when | show five years ago. That attend- 
the most important test came, Op- ance has slipped to 5,000 in 1930, 





ponents of the measure, led by John| and the 1931 show which took place | 


Q. Rhodes of Louisa and Daniel 
. ; last week was an absolute, complete 
Porter of Orange, sald it wotild have! flop. I don’t think there con’ as 
Sean highway maintenance fund| people attended the show or dis- 
610,000. play of cars; therefore, I think that 
all of your news should be more 


FLORIDA'S TAG LAW authentic, as it looks the same as 


RULED UNCONSTITUTIONAL | your statement about the Erie show. 


Sarasota, Fla., March 9.—Circuit I see where there is a very good 
Judge P. C. Albritton, in a ruling| use for the Automotive Daily News, 
handed down March 2, held that a} but certainly wish that your state- 
section of Florida’s motor vehicle} ments would be more accurate than 
license law requiring payment of|they have been in the past. 

25 per cent. penalty on tag pur- JOHN F. BIEBER, 
chases after February 1 was un- President John F. Bieber, 
constitutional and void. Pa., Buick dealer. 


Trade Association News 

















Owners’ Liability in Cases 
Of Loaned Car Accidents 


less the use is ‘with the permission 
of the owner’.” 
Another interesting statement | 





Several questions regarding the 
liability of an owner of an auto- 
mobile in cases where his car is 
operated by another are answered 
in a statement just made by Mel- 
vin T. Bender, general counsel of 


the New York State Automobile 
Association, Albany, N. Y. 

“Where the owner of a car lends 
the car with directions as to its use, 
such car may be operated ‘with the 
permission of the owner,’ so far as 
legal responsibility is concerned, 
even though his instructions have 
been disobeyed. 

“Where the owner has loaned his 
car to his nephew, for instance, hav- 
ing told his nephew that no other 
should be allowed to drive the car, 
and where an accident has hap- 
pened while the nephew was pres- 
ent in the car, even though the 
car was not driven by said nephew, 
still the owner is liable for injuries 
to others caused by the driver’s neg- 
ligence. 

“The word ‘operate,’ as used in 
the law, providing that the owner 
is liable when the car is ‘operated’ 
by another with his permission, does 
not signify the personal act of 


violation of said traffic ordinance 
relating to speed is at least some 
evidence of negligence. This was 
the rule laid down in a case where 
the court refused to charge the jury 
that if the plaintiff was exceeding 
the speed limit fixed by a city 
ordinance, the jury might-find that 
the plaintiff was guilty of negli- 


Plainfield, N. J., March 9.—There | 
was a large turnout last night at 
the special meeting of the Plain- 
field Automotive Trade Association 
held in Park Hotel. 

The purpose of the meeting was | 
to give the sales force and _ service 
men of members of the organiza- 
tions an opportunity to hear S. F. 
Clutterbuck of the National Used 
deine Car Market Report, Inc., on the 

“True it is that if the collision nation’s standard of used car values, 


occurs in a territory where. yse.hss |(_ ——___—«—«—«—X—-""" 
been expressly proscribed by the | COMING EVENTS 


made by Mr. Bender is that the] 


Plainfield Trade Group 
Hear Used Car Discussion 


owner, the nephew would then have 


passed by the outs y vee You Two Erie Guys Should 
Get Together 


Bieber and Snider Fight Draw in Popular Newspaper 
“Baiting’ 


’ Decision 


Automotive Daily News: I wish to 


compliment you on your editorial 
in today’s paper, Friday, March 4, 
entitled “To Heard or Invest.” It is 
rather interesting to read this edi- 
torial and then turn to the front 
page and read the news contained 
on that page. You certainly give 
good advice in your editorial and 
just as certainly take away all 
reasons for following this advice by 
the stuff you have on the front page. 

On the fifth page of your paper 
you have a little news item headed 
“Allis-Chalmers Sales Five Times 
that of January, 1931.” You have it 
stuck in- the most inconspicuous 
place in the paper. All the good 
things you have in the paper you 
have surrounded by gloom. It looks 
as though you think the people in 
ithe automobile business can’t read 
|tabulated news, but must have the 
tabulated gloom commented on in 
large type spread all over the paper. 

It seems to me that it is certainly 





| time that the paper, which is put 


forward as the leading automotive 
paper, should wake up to the fact 


| that men in business know their own 
| business and know the losses they 
| have had to sustain in the past year, 
Erie, | 
| have this rubbed in from day to 
| day, as you seem to like to do. 


and they certainly do not care to 


It is just too bad that we don't 


| have another paper to take the 


| 


place of your paper to give us the 
automobile statistics so that the 
business men of the country would 
get some encouragement instead of 
constant discouragement. 

The writer is not alone in his 
opinion regarding this sort of pub- 
lication and it strikes me that it 
would be worth while for you to put 
your encouraging news on the front 
page and the gloom inside, if it has 
to be printed. “ 

J. ARTHUR SNIDER, Pres., 
Snider-McManus Motor Co., 
Erie, Pa., 

Hudson-Essex Dealer. 


gence. The judgment of the trial 
court was reversed and a new trial 
granted because the trial court re- 
fused to charge that the jury might 
find that the violation of a city 
speed ordinance was some evidence 
of negligence. 


which was presented to the associ- 
ation members at the luncheon 
meeting Tuesday. 

Mr. Clutterbtck reviewed statis- 
tics of the Red and Blue Books 
published by his company and de- 
fined the many angles in which 
these figures acted as a guide to 
the trade in making used car allow- 
ances, 

John F. Endress, president of the 
local association, opened the meet- 
ing at which the attendance was 
100, and many were from some of 
the outlying districts in which the 
local dealers are represented, such 





ee eee ee 
as Perth Amboy, Somerville, West- 


aed nee nae field and other places. After the 
- oronto, Can.. ational Spring o- P 
tor Show of Canada. Canadian Au- i ee 


tomobile Chamber of Commerce. 
Colisewm. Exhibition Grounds. meetings will be continued at the 
Park Hotel. 


been using the car without permis- 
sion. Nor would it be a permitted 
one, if the nephew, against the ex- 
press instructions of the owner, em- 
loys the car to provide a pleasure 
trip for another. 

“An owner, in loaning his car, may 


10-12—Ansonia, Conn. Show. 
OCTOBER 


- . 3- 7—Baffale, N. ¥. N Ex- 
reasonably restrict the uses to which sonatiaie, ©. 2, “ptene) Metal Ee 


it may be put; consequently, its = & Eisenman, 7016 Euclid Ave.. 
employment for a forbidden purpose | s. ;—Buffalo, N. ¥.. Nationa} Meta) 
cannot be a permitted use. On the Congress. Sponsored by American 
other hand, if the limiting instruc- 


DULUTH SHOW EXPECTED 
TO INCREASE CAR SALES 
Duluth, Minn., March 9.—In- 
creased sales in new automobiles are 
expected as a result of Automotive 
Display Week, being conducted by 
Duluth automobile dealers, the dis- 
play which opened on Sunday, and 
will continue all week. 


Society for Steel Sroating, with co- 
operation of American Society of 
tions relate to the manner of opera- Szopnpnies: pmemecrs, ne s 
Sa ro and Stre visio 
tion, such as the speeding or care- of American Institut‘: of Mining 
less pilotage of the car, though the and Metallurgical Engineers. Amer- 
instructions be disobeyed, neverthe- ican Welding Society, Wire Associa- 
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Advertising Results 
“Gratifying” 


Truck and Bus 
Issue—Mar. 18 


In addition to up-to- 
: ‘ : the-minute specifica- 
Eastern Automotive Parts Terminal had to bans walk aiees. the 


get the attention of responsible executives in issue will contain 
latest registration fig- 


factories and in dealer and distributor establish- ’ ures by states and 
makes, in addition to 


ments. They advertised in Automotive Daily saa anh aioe ae 


nt after. interest to every 
News and got what they went a nc ik A 


Schedule your advertising in this publication owner who will re- 
ceive the issue. 


and know that your message will be seen because No added charge for 
all ads. are visible. The paper is thoroughly extra distribution. 

: li as Automotive Daily News 
read because it supplies news service far su- 350 Hudson Street, N. Y. 
perior to that of any other in the industry. 
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Two Duro Brake Lining 


Machines Being Markete 


The Duro Metal Products 
pany of Chicago is putting out a | 
new brake lining machine, which is | 
designed to remove old rivets from 
either internal or external brake 
shoes, punch and_ countersink | 
woven types of lining accurately to 
fit shoes and rivet the lining. This 
machine will also rivet clutch fac- | 
ings on practically all clutch plates. | 
Every operation is claimed to be 
simple and easily accomplished. 

The deep clearance and high jaws | 
of this tool make it possible to use 
on practically every type of both 
internal and external brakes. The! 
special riveting anvils and punches | 
furnished will properly crimp tubu- | 
lar rivets and make a strong, last- 
ing job. The price of this new ma- | 
chine is very reasonable, only $12.50. 

Another new tool recently brought | 
out by this company is the Duro | 
brake lining drill and countersink- 


ing tool No. 775. 
This tool is designed to drill | 


Com- 


d 


| woven, hydraulic, semi-molded and 


full molded linings with equal ease. 
This tool is so practical the com- 


; pany claims almost as great effi- 
| ciency for it as for the electric power 


| type. For the shop that does not have 
| extreme volumes of brake lining re- 
| placements, this tool will be satis- 
factory. The drill is interchange- 
| able with the approved type of drill 
and countersink used on larger 
machines, the depth is adjustable 
and it will self-align on practically 
all internal and external brakes to 
make the holes in the proper place. 
The price of this tool is $7.50. 


Many Papers Presented at 
A.S. T. M. Rubber Meeting 


Cleveland, O., March 9.—New 
processes and lower costs that have 
enabled rubber manufacturers to 
open many entirely new lines of 
products were described here today 
to several hundred engineers and 
technical men at a regional meeting 
of the American Society for Test- 
ing Materials. “The Manufacture of 
Rubber Products” was the subject | 
of the morning session, while “Prop- 
erties of Rubber as an Engineering 
Material” was to be discussed this 
afternoon. A dinner is scheduled for 
6.30 o’clock tonight, 


Prof. H. E. Simmons of the Uni- 
versity of Akron presided at the 
morning session. Dr. F.O. Clements, 
president of the society and tech- 
nical director of General Motors 
Corporation Research Laboratories, 
was to act as chairman this after- 
noon, H, A. Schwartz, chairman of 
the Cleveland district committee 
and manager of research of National 
Malleable and Steel Castings Com- 
pany of Cleveland, will be toast- 
master at the dinner. 

Arthur W. Carpenter, manager of 
the testing laboratories of the B. F. 
Goodrich Company, presented a 
paper entitled “The Extent and 
Diversity of the Rubber Industry.” 
He reviewed recent developments of 
the manufacture and utilization of 
rubber, and predicted that further 
lowering of costs would permit the 
introduction of many new products. 

Columbus carried the first knowl- 
edge of rubber to the civilized world | 
when he returned from his second 
voyage to America, it was stated by 
Mr. Carpenter, in the course of 
his paper, 

Columbus reported that he had 
seen the Indians in the new world 
playing with a ball made from the 
resin of a tree. 

It was not until about 1770 that | 
the name “rubber” originated with 
the remark of Joseph Priestley, a 
Scientist, that some of the dried 
Samples he had received would 
erase pencil marks when “rubbed” 
Over the paper. 

Mr. Carpenter revealed also that 








tropical countries today are the re- 
sult of the-transportation of Brazil- 
ian rubber tree seeds from that 
country in defiance of a law pro- 
hibiting their exportation. 

“More than fifty years ago an 
Englishman named Henry Wickham 
studied the production of crude 
rubber in the forests of Brazil,’ he 
related. “Export of seeds of the 
rubber producing trees was for- 
bidden but Wickham succeeded in 
carrying to London some _ 70,000 


| carefully selected. seeds of the best 
| producing species of 


rubber tree. 
These were planted in the Kew 
Botanical Gardens and from them 
came the seedings which started 
the plantation industry. Favorable | 
growing conditions were first found 
in Ceylon, where seedlings were 
sent in 1876, and later in Malaya, 
Borneo and Sumatra.” 


R. H. Gerke of the Development 
Department of the United States 
Rubber Company presented a paper 
entitled “Crude and Reclaimed Rub- 
ber.” Mr. Gerke stated that the 
ratio of reclaimed rubber to crude 
rubber consumed in the United 
States is now about 35 per cent. and 
that the use of reclaimed rubber 
in some cases imparts to the pro- 
duced article a superiority in certain 
phases of service. 

N. A. Shepard, director of Chem- 








cal research, the Firestone Tire 
and Rubber Company, reviewed 
vulcanization processes and dis- 


cussed commercial methods in the 
manufacture of rubber. The proc- 
ess of vulcanizing rubber was dis- 
covered by accident, it was related 
by Mr. Shepard, in the course of 
his paper. 

As related today, Charles Good- 
year had been experimenting with 
the use of white lead and sulphur 
to make rubber harder. He hung 
a sample above a stove to dry. 
When he returned he found it had 
fallen to the stove and had become 
very hot. Instead of melting it 
had hardened, and his problem was 
solved, 


“Compounding. A discussion of 


the vast rubber plantations in most|the Fillers, Reinforcing Agents and 


PREHEATING OVENS FOR 


WELDING OPERATIONS 





The 
New Haven, Conn., 


Crawford Oven Company, 
has placed on 
the market a preheating oven de- 
signed to take large aluminum cast- 


ings, which must be uniformly 
heated if they are not to warp and 
crack in the process of welding. 

It is claimed that this preheater 
gives uniform heating and cooling; 


eliminates drafts through the pre- 
heater; gives ease of handling 
through maximum accessibility. 

The heating chamber of this oven 
is above and the burner unit be- 
low. The heating section has sliding 
doors front, back, top and each end. 
By means of these doors the work 
can be reached at any time, with 
a minimum of drafts. The entire top 
is hinged to load and unload cast- 
ings. The casting is held in the 
heating chamber on a cast iron 
grate, over which are refractory ma- 
terials. The casting rests on the 
metal plate so that it can easily 
be moved during the welding op- 
eration. 

While the pieces of work are be- 
ing heated, all doors are closed, but 
when the correct temperature is 
reached, the welder works‘ through 
the sliding door nearest the break 
that is to be mended. A number of 
breaks can be welded in this way 
by using the doors nearest the in- 
dividual fractures. 

When the welding job or jobs are 
completed, the heat is gradually de- 
creased by turning down the gas a 
few burners at a time by hand or 
thermostatic control may be used. 
It is stated that a large casting 
left in the oven overnight can be 
cooled to room temperature. 

The oven has a length of five 
feet, width of three feet and height 
of two feet. The manufacturer will 
make special sizes to order. 


PORTABLE DISK 
SANDER, GRINDER 


The Porter - Cable - Hutchinson | 
Corporation, Syracuse, N. Y., is of- 
fering a new portable disc sander 
and grinder, which has built-in a 
vacuum unit for picking up dust 
that is created by the machine. 

This machine has a_ seven-inch 
abrasive disk, traveling at 3,200 rev- 
olutions per minute, with a rubber 
backing pad to give flexibility. 

The sanding unit is operated by 
tilting it forward about five de-| 
grees by means of the two handles. 
A double pole toggle switch is placed 
on one handle, accessible to the 
right thumb. Power comes from a 
one-horsepower motor, which is pro- 
tected against dust. 

This sander and grinder can be 
used in getting automobile bodies 
ready for paint, for grinding down 
welds, smoothing castings or fin- 
ishing metal surfaces of any kind. 
By using an Emmons balancer with 
the sander, it can be suspended so 
that the weight is removed from the 
operator’s arms. The height of the 
sander is twelve inches and the 
weight twenty-one pounds. 








Softeners Used in the Compounding 
of Rubber,” was the subject of R. H. 
Seeds, Goodyear Tire and Rubber 
Company. 

C. H. Zieme, technical superin- 
tendent the Republic Rubber Com- 
pany, discussed the “Structures of 
Rubber in Combination with Tex- 
tiles and Other Materials.” 


American Broach Hydraulic 
Bench Press Announced 


The American -Broach and Ma- | 


chine Company, Ann Arbor, Mich., 


has developed a hydraulic bench | 
press of one-tenth of a ton capacity, | 


in which the press ram operates at 
ninety feet per minute, the return 
speed being 120 feet per minute. 

Stop dogs are fitted on the knock- 
off shaft, which can be adjusted 
for any stroke needed. A hand 
lever gives control of the press and 
when this lever is released the ram 
automatically returns to its starting 
place at the top. The work table is 
7 inches wide and the throat has a 
depth of 2 inches. The maximum 
space between the top of the table 
and the end of the ram is 5% 
inches. 

An American pumping unit and 


four-way control valve is built into | 


the machine, a flanged panel being 
provided to carry them. The pres- 
sure is varied by an adjustable re- 
lief valve. 
Texrope. A pressure gauge indi- 
cates the pressure on the ram in 
pounds per square foot. 


The motor drive is by | 








Hypro Boring Mill 





The Cincinnati 
Cincinnati, O., has recently built the 
96-inch “Hypro” vertical boring mill 
here illustrated, which is equipped 
with a side head of a new design. 
The saddle of this side head is so 
mounted on the housing that all 
tool pressure is absorbed by the 
heavy housing wall about twenty- 
four inches from the face. Tapered 
gibs take up the wear and maintain 
the alignment. The saddle is cast 
with the ram clamp in place so as 
to eliminate a large number of bolts. 

For feeding and rapid traversing 
of the side head, there is a twelve- 
change feed box unit mounted on 
the back of the side head saddle. 


Planer Company,| side of the center. 
| levers provide for settihg the rail- 
heads in any position along the rail. 





Two handwheels are provided for 
the final adjustment of the saddle 
and the ram. A chip protector sur- 
rouncs the side head elevating 
screw. There is a counterbalance 
for the head inside the housing. 

A feed-box having twelve changes 
is also mounted on each end of the 
rail for the rail-heads. Individual 
motors are connected to these feed- 
boxes for rapidly traversing the 
heads in all directions. The motors 
are controlled by push-buttons con- 
venient to the operator. By provid- 
ing an individual motor for each 
head, the operator can move either 
head in any direction without dis- 
turbing the other, 

The rail-heads are lubricated from 
a central station, and the rail-ways 
are so lubricated that the heads 
slide on a film of oil. The heads can 
be swiveled forty-five degrees each 


Fine-adjustment 


Electrical and mechanical rail 
clamps can be supplied. Both designs 
are interlocked with the elevating 
motor, so that it is impossible to 
raise or lower the rail while it is 
clamped or partially clamped. Like- 
wise, the rapid-traverse motors can- 
not be engaged while the feed is 
being used. 

The bed of this machine and its 
various extensions are cast in a solid 
unit with a view to providing a 
stiffer support for the housings. 
Forced lubrication is supplied to the 
spindle bearings, table track and 
gear-box. The thrust of the spiral- 
bevel pinion that drives the table is 
taken by an anti-friction bearing. 
When a direct-current variable- 
speed motor is used for the drive, a 
four-speed change-gear box is pro- 
vided. In case alternating current 
only is available, a triple box is 
placed on top of the four-speed box 
to give twelve table speeds. 


JOBS FOR 10,000 ‘PLAN 
ON INDIANA’S ROADS 
Indianapolis, Ind., March 9.—Jobs 
for 10,000 men anad $24,000,000 to 
spend is the 1932 program of the In- 
diana state highway commission, it 
is announced by Ralph Sisson, as- 
sistant director of the department. 
He said that 5,000 men throughout 
the state will be given work in main- 
tenance, which has increased great- 
ly due to the state taking over many 
county roads. 











450 CAR DEALERS, 
REPAIRMEN HEAR 
DUGGAN ON CREDIT 


(Continued from Page 1) 


while in 1930 there were 262 cars 
to each of the 101,000 repair shops. 

Today the average mileage of mo- 
tor vehicles is 11,000 miles per year; 
in 1919 the average was 5,000 miles 
per year, This greater mileage is 
caused to a large extent by better 
traveling conditions and the closed 
types of cars, which allow more 
driving:during winter months. The 
averagé' cost of operating a car, 
according to figures compiled by the 
automotive industrialists, is 6% 
cents a; mile. 

Statistics have proved, Mr. Dug- 
gan stated, that most repair work 
is done ‘while the car is in the hands 
of the original owner, and that this 
man is the one the repair shops 
should cater to. He cited profits 
of yarious types of shops, and 
showed where the average shop was 
not producing enough to carry the 
Overhead expenses. In the aver- 
age shop a mechanic will produce 
$225 worth of labor a month, while 
in an efficient shop the same me- 
chanic can be made to produce 
as much as $350 worth of labor in 
a month, 

The gathering was-_sponsored by 
the Norwood Tire Company of 
Long Branch. David Peskoe, presi- 
dent of the latter concern, gave a 
word of welcome to those attending, 
and told how the Norwood Tire 
Company grew from a single store 
in Long Branch in 1911 until now 
that concern is operating branches 
in Perth Amboy, Trenton and At- 
lantic City. He stated the gather- 
ing was a gesture of appreciation 
to the mfen in the automotive in- 
dustry who have helped to build the 
firm. 


N. J. TRUCK OWNERS 
OPPOSE 100 TO 600% 
PROPOSED INCREASE 


(Continued from Page 1) 


short haul freight business, said the 
opponents, even if the new pro- 
posed rates went into effect, as 
industries and farmers now using 
motor trucks for their short hauls 
would combine and operate trucks 
‘of their own. 

It was an imposition on truck 
owners to make them pay such an 
exorbitant rate, they claimed, as 
many of the trucks did not use the 
State highways, but were used in 
hauling merchandise from railroad 
terminals to various sections of 
municipalities. 

It was further argued that the 
increase would drive many trucks 
out of business, and the loss to the 
State in fees and gasoline tax would 
almost offset any sum raised by 
the increase. Still another argument 
advanced against the bills was that 
the consumer would ultimately pay 
for it, and they were too heavily 
taxed as it was without increasing 
their burdens any more. 

In supporting the bills, the pro- 
ponents said that it was not a rail- 
road measure, but one of the tax- 
payers who had been taxed to pay 
for the state highWays, and that it 
Was no more than right that those 
who used the highways should pay 
for them. 

It is believed that the present 
bills, before they can be passed 
by the legislature, will be amended 
. Sc as to make a more equitable tax. 



































| 
NEW REO DISTRIBUTOR | 
NAMED IN MASON CITY | 
Mason City, Ia.. March 9.—An- 
nouncement has been made of the 
appointment of the Reo Sales and 
Service Company, 722 South Fed- 
eral Ave., as distributor of all Reo 
lines in Mason City and vicinity. 
Associate dealers appointed thus far 
include the Reo Garage, Osage, Ia., 
and the Cockburn Motor Company, 
Estherville, Ta. | 
NEW OLDSMOBILE FIRM 
CHARTERED IN MIAMI 


















Miami, Fla. March 9.—Miami 
Oldsmobile Company, Inc., local 
Oldsmobile dealership, has been 






chartered here with an authorized 
captial stock of $5,000, Incorporators 
are J. D. Rodeheaver, M. M. Rode- 
~. and B. F. Hagan. 





































who may request it. 


AUTOMOTIVE DAILY NEWS, THURSDAY, 





7 


ee cm 





MARCH 10, 1932 





ES. M-CO IN IGNITION 
REPAIR PARTS FIELD 


The Es-M-Co Auto Products Cor- 
poration, who has been known as 
manufacturers of clutch plates, 


Hotel March 14, 


tall, research authority on n 


who 


the United States Depertmint of | Windsor, 
Commerce, the Industrial Bureau of 
the Chamber of Commerce has ar-| an early date. 
ranged a meeting at the Bancroft | 
when W. H. Ras- 
el l- 
nery, raw materials and production, 


Ont., and are ‘malin | 
| preparations to open their plants at 
Parent concerns are 





FEBRUARY OUTPUT 
SET AT 118,559 


(Continued from Page 1) 


both in Detroit, 


SUN OIL RE-ELECTS ALL 
OFFICERS AND DIRECTORS 


starter motor housings and special-| Will speak. Mr. Rastall, is | c= Fotor Cou 
iota in vegiecement parts fer Model chief of the industrial machinery | Philadelphia, March 9.—At thé| what > vad Ford Motor Coix 
P ao } division of the department, has had | annual meeting of the Sun Oil Com-| pany will play In the piu on 

A Ford f- Chevrolet Une, SR | Seem eemnncielien Gh machinefy for | P@By all officers and directors were | during the current month. The 
nounce their entry into the ignition ® number cf years, both in aol re-elected. The stockholders voted | general belief is that this company 
repair parts field. United States ge abroad. He is| ‘0, hold the annual meetings here-/ | will not get*into real volume out- 
They claim that there has been a mehean é tour of New England un- after in Philadelpjhia instead of in | put until late in the month, if then. 
persistent demand on the part of | M@AiNe 3 oe | Camden, N. J | There is scarcely a_ dissenting 
their jobbers to have them add an - an itinerary Ses anged by H. A. | |opinion in the industry to the be- 
ignition line. urch, assistant district manager. SELLS FORD DEALERSHIP lief that once the Ford Company 


A new catalogue which they have 
issued contains many interesting 
features, and they will be pleased 
to mail a copy gratis to any one 





LONG MFG. LEASES SITE 


turing Com y, 
WORCESTER GROUP WILL S a 


HEAR ROSTALL MARCH 14 


Worcester, Mass., March 9.—As a 
part of its of its co-operative work with 


Corporation, makers of 


1 Property in Ei in East Windsor Ont., 


GANCELLATIO 











FOR CANADIAN PLANT | Company, 
Montreal, March 9. — Announce- 
ment is made that Long Manufac- 
makers of radia- 
tors and clutches, and Essex Wire 
insulate 
copper wire of all kinds, had leased 
and | meth. 





| Indianapolis, Ind., March 9.—Sale | has its new products on display and 
|of the business of the Roy Wilmeth ready for sale there will follow a 
Indiana's leading Ford| general improvement in car sales 


dealer, and one of the largest in the throughout the countey. 


country, has been announced here. 
C. T. Foxworthy, purchaser of the MERZ ON VACATION 
operation, was formerly general Irvington, N. J., March 9.—Paul 


Merz and family left for a three- 
week stay in Florida. Mr. Merz is 
ss ee ee Studebaker d dealer in Irvington, 


manager of the company, which had 
functioned directly under Mr. Wil- 





N-THEN WHAT? 


{WHO HOLDS THE BAG?} 


Hupmobile’s 1932 sales agreement is gener- 
ally conceded to be the fairest contract in 
the automotive industry. Its provisions in- 
corporate the majority of those principles 
which the National Automobile Dealers 
Association have so long sought to introduce 
for the dealer’s protection. 


Unfortunately, sales agreements must some- 
times be cancelled in the interest of good 
business for-either or both parties. 


Who should hold the bag when the contract 
is terminated? 


Hupmobile believes that the manufacturer 
should assume his rightful share of the bur- 
den when an agreement is terminated. 
Therefore, Hupmobile offers, in its 1932 
selling agreement, two striking provisions 
which emphatically protect the dealer. 


These provisions are: 


‘‘Upon cancellation, the manufacturer or dis- 
tributor agrees to repurchase all parts stock, 
in good condition,. at the original net cost, 
f. o. b. Detroit or Cleveland, including any 


HUPP MOTOR CAR CORPORATION : 


— 
ei 


cmt | 





discount allowed, shipped during the preceding 
twelve months. All surplus new unused parts, 
except those in stock for more than_ twelve 
months, are returnable at any time to the fac 
tory for credit.”” 


But Hupmobile goes still further to pro- 
tect its dealers in event of cancellation for 
any reason. A third provision declares 
that, when a contract is cancelled: 


“‘All new, current-model Hupmobiles (except 
demonstrators) will be purchased by the manu- 
facturer or distributor at a price the same as 

‘met cost to distributor or dealer.’’ This clause 
applying to all cars shipped during the 
preceding six months. 


Hupmobile’s 1932 selling franchise is so 
fair in its policies . . . so replete with pro- 
tective features for dealers, that it has been 
accorded recognition by the trade press and 
automotive leaders everywhere. We believe 
every motor car representative will be in- 
terested in its many exclusive and liberal 
features. A copy will be yours for the asking. 


DETROIT, MICHIGAN 
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on arithmetic this year, ” 


Writes C. L. OSTROM, Advertising. Manager 
Morton Salt Company 








. . » Continues Mr, Ostrom: “Not that we used guesswork, previously, but never before 
have so many new facts and figures been made available to us. 

“And, not that we consider such material as the Gallup surveys* as the only and 
infallible reason for buying Liberty. 

“But the Gallup figures (1) broadly verify our earlier conception of Liberty as a 
magazine paced for the post-War public, (2) agree interestingly for the six issues and 
the six cities studied, (3) have not been contradicted by any subsequent facts or figures 
auring the six months, since they were originally published. 

“The pressure of competition in times like these makes everyone take stock of his 
activitics. Sober thought develops new ideas, confirms old ones, reestablishes plans on 
the cold, concrete basis of greatest profits per ounce of energy and cash expended. 

‘Such results may make the well known Depression a not unmixed blessing. Here 
at Morton Salt, we feel that our.1932 advertising plans are on the soundest, most prac- 
tical basis in our history. We look forward to 1932 as a year of profit for ourselves and 


those associated with us. 
Y Y Y 


% The Gallup studies were made by Dr. George And that the average advertising page in Liberty 


Gallup, Professor of Journalism and Advertising had been scen by: 


at Northwestern University, and his staff in 6 32% more men than in Weekly A 


typical American cities. (In 3 of the cities official 15% more men than in Weckly B 
observers of the Association of National Advertisers 85% more men than in Weekly ©: 


were present.) 
; : 73% more women thanin Weckly A 
Nearly 4,000 men and women readers of the 4 m : Y 
i 33% more women than in Weckly B 
mass weekly magazines were conducted through ’ 
ae er aa : 154% more women than in Weckly C 
their current issues page by page, checking every . 


. ru: “hic 66... 99 ¢ ~ a, : . “ty ar 
item that had been seen or read. This was repeated This extra “woman” intcrest in Liberty was par- 


San 6 dondeciitve times ticularly interesting to Morton Salt, for it proved 


Making available the first arithmetical check of _ that Liberty’s modern editorial tempo, pointed to 


true reader interest, Dr. Gallup showed that the | Womenas well as to men, had made Liberty, among 

avcrage editorial feature in Liberty had been read all the weeklies, a real “‘woman’s magazine”. 

by: No wonder Liberty’s list of new advertisers for 
17% more readers than in Weekly A 1932 is being swelled especially by advertisers who 

6% more readers than in Weekly B want to reach women as well as men. Before your 


17 gf were ard ° cee . 
41% more readers than in Weekly C own 1932 money 1s spent, send for a copy of the 


Gallup Report and study 
it thoroughly. Address 


z Liberty, 420 Lexington 
| Avenue, New York City. 


...AAmerica’s BEsT READ Weekly 


7; 
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“I’m choosing the Morton Salt magazines 


TN 


turf event which astrects « million recing 


yeer. 


| When it rains 
if pours ° 


Arve you tired of struggling with 
salts that refuse to pour in damp 
weather? Then why not join the 
millions of happy women whe 
use Morton’s lodized Salt? Made 
with eube-shaped crystals, which 
tumble off one another instead 
of sticking together like the flake 
erystals of inferior salts, this un- 
usual salt pours every bit as freely 
om rainy days as it dees on dry! 





Morton’s lodized Salt also pre- 
tects against simple goiter... 
common cause of Joss of appetite, 
lack of vigor and backwardness 
im studies among children of 
school age. 10c a month is all it 
costs a family of average size to 
use this famous salt which never 
cakes or hardens! So why be con- 
tent with unknown brands that 
clog saltcellars in wet weather? 


MORTON'S 
SALT 


PLAIN GR (@Gilis 


Lik 





One of the 1932 Morton Salt Advertisements 


y OTHER NEW BUSINESS 


Brisro.-Myers Co., Ingram’s Milkweed Cream 
CauirorniA Packinc Corp., Del Monte Food Products 
Frep G. Ciark Co., Hyvis Motor Oil 
Co._GatTe-PALMOLIVE-PEET Co., Colgate Shaving Cream 
Durium Propucts Corp., Hit-of-the-Week Records 
GENERAL Exectric Co., Hotpoint Electric Range 
GENERAL Execrric Co., Hotpoint Table Appliances 
GENERAL Evecrric Co., Refrigerator 

GENERAL Foops Corp., Maxwell House Coffee 
GENERAL Foops Corp., Post’s Bran Flakes 

GENERAL Foops Corp., Postum 


H. J. Hemz Co., Spagheiti 


Jounson & Jounson, Modess 
KROEHLER Mec. Co., Furniture 


Lavoris CHEMICAL Co. 


Lenn & Fink, Hind’s Greaseless Texture Cream 


Lenn & Finx, Lysol 
MAyYBELLINE Co. 


PHoENIxX Mutvat Lire Insurance Co. 


Roya. ‘TYPEWRITER Co. 
Spoo. Cotton Co. 


U.S. Tosacco Co., Dill’s Best Tobacco 
Vick Cuemicay Co., Vick’s Vapo-Rub 
















